
Real estate may be the most highly appreciated asset an individual owns. 

Yet real estate — whether it’s a commercial property, a rental property, the family home or 

undeveloped land — is often overlooked as a powerful charitable giving asset. 

A gift of real estate to Arizona State University can be a highly effective financial and philanthropic 

strategy, allowing property owners to leverage one of their most valuable investments to achieve 

maximum impact with their charitable giving. Depending on which giving strategy your client 

chooses, their real estate donation could involve a commission for you.

Property owners enjoy immeasurable benefits, but they must also be aware of the potential downsides 

as well. Simply caring for land or property requires significant time and financial resources, and capital 

gains tax on the sale of the asset can be severe. When gifting real estate, however, owners may avoid 

such challenges and secure immediate financial benefits, including significant tax savings, while 

simultaneously supporting students and enhancing the future of higher education at ASU.
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Methods of giving 

There are several ways to gift real estate, depending on the owners’ circumstances 

and goals. Each has its unique advantages. Gifts of real estate may be given through 

something called a bargain sale, which involves a cash closing combined with a 

tax deductible donation. The ASU Foundation has real estate experts, through its 

affiliate University Realty, who have the ability and resources to tackle value-add 

commercial and residential properties.

 Bargain sale  
Perhaps you have a problem property on your hands. Deferred maintenance? Functionally obsolete? 

Struggling to lease or sell the property? Close to losing the listing? If your client owns a property that is 

hard to sell or has challenges, they have the opportunity to sell their property for a cash price less than 

the appraised value in exchange for a variety of possible benefits, to the donor: 

• Bring in cash from the sale.  

• Receive a charitable tax deduction on the gifted portion within five years of making the gift.

• Reduce capital gains tax.

• Remove taxable assets from their estate.

• Relief from the burden of upkeep and property taxes. 

Real estate professional benefits: 

• Help reduce clients’ tax liability from other business income. 

• Monetize challenging listings.

• Potential for multiple commissions: not only can you sell your listing, the opportunity exists to 

reposition, lease and resell the property on behalf of the ASU Foundation. 

Example: 

University Realty closed on a warehouse property that needed extensive repairs and had been on the 

market for more than a year for $3.5 million. After receiving only low-ball offers, the broker approached 

University Realty about acquiring the property. After receiving the letter of intent through the broker, 

the property owner consulted his tax professional and realized the benefits of a bargain sale. University 

Realty closed in less than 21 days for $2 million cash, with the property owner receiving the balance of 
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the $3.25 million appraisal as a gift tax receipt to use against income for the next five years. Not only did 

the broker receive a commission on the sale of the property to University Realty, the broker that brought 

that property also received the listing to lease the property, realizing  two commissionable events.

Example: 

University Realty closed on a multi-tenant office and retail property in Tempe, adjacent to the ASU 

campus that was a bargain sale. The owner was looking to sell the property, which had several tenants 

in various lease stages at the time of the transaction. The property had not actually been on the 

market, but the owner preferred to take advantage of selling to University Realty and making a gift to 

the Foundation at the same time. University Realty closed on the deal within 30 days for just under $7 

million with the property owner receiving just under $6 million in cash, and the balance of $1 million as a 

gift tax receipt to use against other income generated.

Example: 

Karen and Tom own a second home in the cool pines of Flagstaff, Arizona, for which they paid $80,000. 

It was recently appraised at $250,000. They are planning to retire in the Midwest to be closer to their 

children and grandchildren and would prefer to recover their original purchase price, but are anxious to 

sell the property as soon as possible to spend the Christmas holidays with their family. Knowing how 

swiftly the ASU Foundation can transact the purchase of a home, their real estate broker suggested 

they sell the property to the ASU Foundation for $80,000 to recoup what they originally paid for the 

property. Karen and Tom claim a charitable income tax deduction for $170,000, an amount equal to the 

difference between the fair market value of their house property on the date of their gift and what the 

ASU Foundation paid for the property. 
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Will I still get a commission on the transaction?

If the property is part of a bargain sale, the sale involves a cash purchase, which would produce a 

commission under you seller listing agreement. The larger benefit comes in you helping us reposition 

the property to be leased and resold, both additional commissionable events. We often use the 

procuring broker to either sell or lease the property when it is ready for sale/lease. There is also 

the good feeling that comes with helping add value that will go to help ASU provide education and 

enrichment opportunities to students.

What if there is debt on the property?

The debt portion could be considered part of the cash component of a bargain sale, with a gift tax 

receipt for the difference between the cash value and the appraisal. Note that any capital gains will be 

allocated proportionately to the sale.

What if there is deferred maintenance on the property?

The benefit of working with University Realty on these projects is that we welcome value-add 

opportunities, and have the expertise and capability to reposition and bring the property up to market 

conditions. If capable, the broker involved in the original transaction will have the opportunity to market 

the updated property when complete.

How fast can you close the transaction?

As quickly as we can complete our required due diligence, which usually includes an updated survey 

and Phase I environmental report. The qualified appraisal is ordered by the seller/donor and must be 

from a qualified appraiser as defined by the IRS. Appraisals obtained prior to sale are only good for 60 

days prior to the transaction closing.

What type of property will you accept?

We evaluate all types of commercial and residential property, in wide ranging conditions. We do 

perform extensive due diligence to verify feasibility, and any potential liabilities, prior to acceptance.

Frequently asked questions 
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Does the property need to be near Arizona State University, or in metro Phoenix?

No, we’ve accepted property across the country, and looked at international opportunities as well.

What if my seller is an LLC or has partners?

The LLC isn’t an obstacle.  Depending on circumstances, the LLC may sell the property under 

a bargain sale. Taxation of the LLC will determine cash and tax benefits that will be allocated in 

accordance with ownership interests as well as who benefits from the receipted gift. If there is a 

partnership, the partners will receive a pro-rata share of cash, and separate gift tax receipt for their pro-

rata share, when donated.

What’s the benefit of a donation or bargain sale?

There are many benefits: potential reduction of capital gains, a deductible tax receipt to use for up to 

five years plus the year the gift was given, fulfilling a pledge of funds, relief from the burden of upkeep 

and property taxes.

What properties won’t you take?

Time shares, property without deeded access, property without any access to water or water rights, 

manufactured homes.

Contact us to discuss bargain sales and other 
real estate gift options in greater detail: 
 
Brad Grannis
Portfolio Assets Manager, 
University Realty 

bradley.grannis@asu.edu
480-965-3759

mailto:mailto:bradley.grannis%40asu.edu?subject=
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Types of real estate your client can gift

All gifts of real estate are subject to the ASU Foundation acceptance policy and will be inspected 

by an ASU Foundation representative. Additionally, the IRS requires that the owner of the property 

obtain a qualified appraisal in order to substantiate the income tax charitable deduction. We are 

unable to accept time shares, property without deeded access, property without any access to 

water or water rights, or manufactured homes.

Residential property

Farmland with water rights

Vacation property Commercial property

Industrial property Undeveloped land


